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Newark & Essex County Commercial Market Report

INTRODUCTION

As the Massey Knakal sales agent for Essex County, I have been tracking all transactions in the commercial real estate markets
of Newark, East Orange and Irvington as well as suburban Essex County. Interesting trends have emerged this year in regards
to overall volume of properties traded, types of properties traded, dollar amounts of trades and locations of trades. With this
report I hope to shine some light on these trends and also provide some historical perspective.

INCLUDED HEREIN

- Five year historical comparison of the markets of Newark, Fast Orange and Irvington versus suburban Essex County by
dollar volume and number of transactions.
Five year historical view of transactions compared by transaction dollar amount.

- 2009 transactions by product type and municipality.

- 2009 distribution of sales by product type for Newark, East Orange and Irvington as well as suburban Essex County.

- Individual comparable sales for reported transactions of $1,000,000 and above.

COMMENTARY

For the past five years, Newark, East Orange and Irvington have tracked rather consistently with suburban Essex County.
Newark and its submarkets have historically accounted for over half the transactional volume and dollar aggregation except
for 2006 and, interestingly, the past three quarters. In 2006, suburban Essex County lagged behind the denser cities of Essex
County with nearly half the total dollar volume and almost 100 fewer transactions. Also in 2009 there appears to be an
anomaly in the dollar volume with Newark, East Orange and Irvington accounting for nearly 80% of all volume in Essex
County though almost a dead heat in transaction volume with suburban Essex. While on a price per square foot basis the
properties in suburban Essex imply a higher value than those of Newark, East Orange and Irvington, a few higher value trades
in the denser sub-markets appear to have made a significant difference in the aggregate dollar volume.

Analysis of these transactions based upon dollar volume shows that at the height of the market, from 2006 into 2007, the
number of large trades nearly doubled, accounting for almost half of overall dollar volume. In 2008 and into 2009 these larger
trades essentially evaporated, barely making a dent in transaction volume and only a minor blip in dollar volume.

More interesting is the stability in property transactions in the below $5mm range during 2008 and 2009. There has been some
reduction in the trading volume at this level, however nowhere near that of the larger properties. This relative stability can be
attributed to the type, complexity and sources of financing required for these transactions. These transactions often can be
purchased all cash, financed through a portfolio lender or owner financed. Financing of commercial properties at this dollar
level was not as strongly influenced by the securitization that contributed to the boom and bust period for larger properties.

CLOSING

This report is an overview of the entire market through the 3rd quarter of 2009. The fourth quarter thus far has not shown
a significant increase in transaction volume or transaction size. I will update this report and make it available in 2010. Please
feel free to contact me directly for more specific market information or to discuss any of the data contained in this report.

The Cap Rates, Gross Income Multipliers, Median Price per Square Foot and Total Volume presented in this report pertain to closed sales during the period 1/1/2009 — 9/31/2009 as
researched by Massey Knakal Realty Services. These transactions were recorded by CoStar Realty Information, Inc. and may be found in public record.

This information has been compiled for informational purposes only and Massey Knakal Realty Services shall not be liable for any reliance thereon.

| - MK NEWARK & ESSEX COUNTY COMMERCIAL MARKET REPORT |




NEWARK & ESSEX COUNTY
COMMERCIAL MARKET REPORT

|7 - 3RP QUARTER 2009

ALL RECORDED TRANSACTIONS

TRANSACTION YOLUME
BY VALUE

500
[ ]
400
300
100
0
2005 2006 2007
$5M-$10 M 21 18 20
190 187 150
Below $1 M 105 226 239

BUILDING SALES VOLUME

2005 - 3Q 2009

2008 Q1-Q3 2009
8 2
6 2
129 53
189 88

& ANNUALIZED TURNOVER RATE

300

‘\0
250
200 \
0\

150 L 4
100 >
50

0

2005 - 3Q 2009

EEE Transaction Volume

—@— Turnover

2005 2006 2007 2008 Q1-Q3 2009
182 274 247 197 102.67
—0— 140 175 170 136 98.67
11% 1.6% 1.4% 1.1% 0.6%
—_——— 1.4% 1.8% 1.7% 1.4% 1.0%
MEDIAN SALES PRICE PER SF
BY PROPERTY TYPE
1Q -3Q 2009
$250
$200
$150
$100
$50
$-
MULTI-FAMILY RETAIL OFFICE INDUSTRIAL
N IO $53 $90 $20 $76
SUBURBAN ESSEX $166 $241 $146 $89

2.0%

1.5%

1.0%

0.5%

0%

LMY
KNAKAL

Realty Services

2005 - 3Q 2009
$1.50 B
$1.258
$1.00 B
]
$-
2005 2006 2007 2008 Q1-Q3 2009
$82,499,520 $789,774,351 $280,310,500 $170,524,886 $27,600,000
$5M-$S10M  $137,896,655 $124,288,712 $134,955603 $39,887,003 $13,525,000
$356,433,033 §$355,610,836 $293,605,192 $271,661,375 $115051,464
Below$1M  $76,876,610 $152,746,789 $151,821,3890 $116,999,884 $48,597,685

DOLLAR YVOLUME

BY MARKET

$1.00B

$750 M

$500 M

$250 M

$-

NEWARK, IRVINGTON,
EAST ORANGE

SUBURBAN ESSEX

TRANSAC

BY PROPERTY TYPE

35

30

o

o

NEWARK, IRVINGTON,
EAST ORANGE

SUBURBAN ESSEX

2005 - 3Q 2009

Iiihl

2005 2006 2007 2008 Q1-Q3 2009
$333,317,980 $910,753,331 $462,791,735 $358,995,906 $536,687,699
$320,387,838 $510,792,357 $316,018,449 $187,277,242 $137,048,373

TION VOLUME

1Q - 3Q 2009

s,

FAMILY RETAIL OFFICE INDUSTRIAL DEVELOP. OTHER

" 33 15 " 2 2

IST - 3R> QUARTER 2009 ‘MK * 2



